
By Brenda Matherly 

The Illinois Department of Revenue 
(IDOR) has recently published the 
2016 farmland Equalized Assessed 
Value (EAV) for each soil Productivity 
Index (PI).  These values—used to 
calculate taxes payable in 2017—
have been certified at 10 percent 
higher than the 2015 value of a soil 
with a PI 111.  That 10 percent 
equals an increase of $21.87 for eve-
ry cropland soil from a PI 82 to a PI 
130.  

The increase applied to the 2016 val-
ue is the result of a 2013 amend-
ment, now Public Act (PA) 98-0109, 
which limits value changes of all 
cropland Productivity Index (PI) soils 

to 10 percent of Illinois' median 
cropland soil PI, which is PI 111.  PA 
98-0109 is now in its second year of 
application.  Prior to PA 98-0109, 
each individual PI was limited to a 
growth rate of 10 percent from its 
own prior year’s value.     

With the values released to each 
county, you can expect your Chief 
County Assessment Officer (CCAO) to 
schedule a meeting of the County 
Farmland Assessment Review Com-
mittee.  This meeting is open to the 
public and should be publicized in 
the legal notice section of your local 
newspaper.  Many counties will hold 
this meeting in late May or early 

(See Review on page 6) 
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Dates: 

May 28  
Homegrown by Heroes 
meeting 

June 1  
FB Challenge applica-
tion process opens 

July 28-29  
IFB Commodities  
Conference 

Property Tax Bills  
Some counties will mail 
the bill in May for par-
tial payment in June; 
the remaining balance 
will be due in Septem-
ber.  

Other counties will mail 
tax bills in late summer 
for full payment in Sep-
tember.  Check with 
your County Clerk for 
local details. 

Did you know… 

Illinois has 

837
fire protec on 

districts. 

[2012  Census of Government] 

Illinois Enterprise Zone Program 
Legislation changes long-standing economic development tool 

Farmland Assessed Values are Out 
Attend your County Farmland Review Committee meeting 

By Brenda Matherly 

Our prior edition of LINK touched on 
a state program that was created as 
an economic development tool. That 
tool is known as the Illinois Enter-
prise Zone Program.  

An Enterprise Zone (EZ) is a specific 
area requested by a county or munic-

ipality and designated by the State of 
Illinois to receive a number of tax 
incentives and other benefits to help 
encourage economic development 
and business growth.  Since the pas-
sage of the Illinois Enterprise Zone 
Act in 1982, Illinois has authorized 97 
enterprise zones across the state. 

(See EZ on page 4) 

www.ilfb.org


 Page 2 ENTREPRENEURSHIP 

Source:  
American Farm Bureau Federation 

The Farm Bureau® is happy to 
offer the first national business 
competition focused exclusively 
on rural entrepreneurs working 
on food and agriculture business-
es.  This competition is called 
the Rural Entrepreneurship Chal-
lenge, also referred to 
as the FB Challenge.   
And, through this 
challenge, the Ameri-
can Farm Bureau Fed-
eration (AFBF) is com-
mitted to helping ru-
ral communities thrive. The 
heartbeat of rural communities 
are the businesses developed 
there.  

The Challenge provides rural en-
trepreneurs with seed money to 
help grow businesses located in 
rural areas of the nation.   For 
the purpose of this program rural 
is defined as counties with fewer 
than 50,000 residents or towns 
with fewer than 2,500 residents. 
This definition comes from the 
U.S. Census Bureau.  Rural entre-
preneurs interested in participat-
ing in this Challenge will pitch 
their innovative business ideas to 
a team of judges with expertise 
in business development and ag-
ribusiness. These entrepreneurs 
will compete for $145,000 of 
startup funds. 

 The Challenge provides an op-
portunity for rural entrepreneurs 
to: 

 Develop an idea for a food or

agriculture business 

 Create an innovative plan for
expanding an existing food or ag-
riculture business 

 Pitch business ideas to a team
of expert judges who provide 
feedback 

•  Win up to $30,000 in startup
funds to jump start your business 

• Compete for the Farm Bu-
reau® Entrepreneur of the Year 
Award 

  Generate buzz for your busi-
ness throughout the country 

The 2016 Farm Bureau Rural En-
trepreneurship Challenge will 
award six semi-finalists $10,000 
each in startup funds.  Four final-
ists will be selected to win 
$15,000 in startup funds.  Those 
four finalist teams will then go 
on to compete in a live event at 
the American Farm Bureau Annu-
al Convention in Orlando, Florida 
for the opportunity to win addi-
tional awards including: 

 Farm Bureau Entrepreneur of
the Year Award with an addition-
al $15,000 in startup funds 

 People's Choice Award and
$10,000 in additional startup 

funds 

The application process opens 
online June 1 and closes June 30, 
2015.  For more information on 
the application process, eligibil-
ity and Challenge overview 
please visit AFBF’s website dedi-
cated to this program at 
www.strongruralamerica.com. 

If you have a great idea 
for a business or want to 
expand your existing 
business in a new way, 
apply for the Challenge! 
It could be your chance 

to win startup funds to take your 
business to the next level!  

LINK

The heartbeat of rural communities are  
the businesses developed there 
Farm Bureau offers startup funds to meet that “Challenge” 

Public Notice 
Illinois  

Now in its fifth year of  
operation, the PNI website 
is a centralized, aggregat-
ed website for all public 
notices from the state, 

units of local government 
and the Illinois court sys-
tem.  It’s a free-access 
website that is updated 
daily.  The law requires 
newspapers to upload all 
notices to PNI after they 

appear in the paper. 

publicnoticeillinois.com 

•

http://www.strongruralamerica.com
http://publicnoticeillinois.com/
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have now chosen to become 
farmers to feed the nation. 

The Homegrown By Heroes mar-
keting initiative will afford 
farmers and/or agricultural pro-
ducers who have served in any 
branch of the United States Mil-
itary (U.S. Air Force, Army, Ma-
rine Corps, Navy and Coast 
Guard) the ability to use the 
Homegrown By Heroes logo on 
their agribusiness signage and/
or agricultural 
products. 

The vision is to con-
nect strong leaders, 
agriculture exper-
tise, and supporters 
so that a solid 
statewide umbrella 
collaboration, 
made up of organi-
zations and individ-
uals, can identify 
farmer veteran pro-
grams, projects and 
resources. The statewide col-
laboration will ultimately in-
clude programs such as: 

 Farmer training;

 Farmers’ market opportuni-
ties and partnerships; 

Assisting veterans in devel-
oping value-added products;  

 Fostering relationships with
retailers and food service 
organizations;  

Making resources available
for veterans wishing to raise 
livestock, grow commodity 

Homegrown by Heroes 
IFB and IDOA launch farmer veteran program 

By: Cynthia Haskins 

The Illinois Farm Bureau and 
Illinois Department of Agricul-
ture will host a first-of-its-kind    
Homegrown By HeroesTM 
statewide gathering for organi-
zations that wish to serve mili-
tary veterans desiring to pursue 
food, farming and agricultural 
careers. Invited guests include 
public, non-profits, academia, 
veterans, agencies, municipali-
ties, volunteer organizations, 
and farmer veteran stakehold-
ers who will identify available 
resources, form partnerships 
and work in collaboration. The 
meeting will be held on May 28 
at the Illinois Farm Bureau 
building in Bloomington, IL. 

Lieutenant Governor Evelyn 
Sanguinetti will be in attend-
ance to formally launch this 
statewide collaboration.  

The Homegrown By Heroes pro-
gram originated in Kentucky in 
2013 by the Kentucky Depart-
ment of Agriculture. It is a na-
tional branding initiative of the 
Farmer Veteran Coalition estab-
lished to denote farm products 
that are grown and/or raised by 
military veterans.   We believe 
that food production offers pur-
pose and opportunity.  The mis-
sion of the Farmer Veteran Coa-
lition is to engage the consumer 
in a completely new way, by 
communicating that Home-
grown By Heroes agricultural 
products represent the labors 
of hardworking veterans that 

crops; 

Developing mentorships be-
tween experienced farmers 
and veterans; 

 Identifying community land
access 

Homegrown By Heroes Illinois 
Products and Homegrown By 
Heroes will have marketing op-
portunities available to those 
involved. Veterans will need to 

go through an appli-
cation process. Af-
ter the approval 
process, farmer vet-
erans can use one 
or both logos on 
their agribusiness 
signage and/or 
products. We are 
proud to support 
this veteran pro-
gram, as well as 
others, in our state. 
These distinctive 

logos will serve as identifica-
tion to prospective consumers 
to show that the products were 
produced locally by a veteran.  
From the grocery shelf, to the 
farmers' market, to online re-
tail, the label will serve as an 
extra purchase incentive to 
consumers.  

If you have questions regarding 
this program, please contact 
Cynthia Haskins at: 

 CHaskins@ilfb.org or 
(309) 557-2155. 
Register Here 

LINK

CHaskins@ilfb.org
http://form.jotformpro.com/form/50984381072963
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Over those 33 years, very few 
changes have been made to the 
program.  It continues to serve 
as an incentive for businesses 
interested in building in areas 
defined by the program as eco-
nomically depressed.  

More specifically, businesses 
in an Illinois EZ might be eli-
gible for benefits such as: an 
exemption on the sales tax 
paid on building materials, 
an investment tax credit 
of .05 percent of qualified 
property, or an exemption on 
the state utility tax for elec-
tricity and natural gas, just 
to name a few.   There are 
also some local incentives 
that can be negotiated with-
in a zone specific to the type 
of business and the needs in 
a developing area.    

Enterprise Zones are not the 
only economic development 
tool we have in Illinois.  Tax 
Increment Financing Districts 
(TIFs) also encourage business 
growth in areas defined as eco-
nomically depressed.  But, as 
mentioned in our last publica-
tion, the two are quite different 
in their approach and applica-
tion.  

As a recap, TIFs provide incen-
tives primarily through property 
tax adjustments.  In a TIF Dis-
trict, the assessed value of the 
property is established at a 
“base” amount. That “base” is 
the assessed value of the prop-
erty as it stands in its unim-
proved condition.  The taxes 
from that “base” continue to go 
to the taxing bodies serving that 

area.  Any value increase as-
sessed to the property due to 
improvements is not divided 
among the taxing districts, but 
rather, is collected into a spe-
cial fund to be used for addi-
tional investments within the 

TIF project area. This division of 
tax dollars prevents the local 
units of government from seeing 
any increase in tax revenue gen-
erated from improvements to 
the property.   In summary, it’s 
the local units of government 
that create the development 
incentive by reinvesting that 
property tax revenue growth 
back into projects within the 
TIF. 

As mentioned above, EZ devel-
opment incentives are accom-
plished by offering businesses 
tax incentives and regulatory 
relief.  And, while there are 
some local incentives, the ma-

jority of these benefits come 
from the state.  

And while most of these incen-
tives remain, there have recent-
ly been significant changes 
made to the application, admin-
istration and reporting criteria 

established in the Illinois En-
terprise Zone Law. 

Illinois Public Acts 97-905 and 
98-109 were passed in 2012 
and 2013 by the Illinois Gen-
eral Assembly.  These laws 
combine to make substantial 
changes to the way EZs are 
awarded and administrated in 
Illinois.  Some of the key 
changes under the new law 
include: 

Changing of deadlines for
filing zone applications 

Creation of ten new statu-
tory criteria to qualify as an 
enterprise zone 

 Establishment of fee sched-
ules (projects requesting a 
sales tax exemption will be 
subject to a fee of .05% of 
their total construction mate-
rial costs.)  

Creation of a statewide En-
terprise Zone Board to ap-
prove or deny all applications 

 15-year term for new enter-
prise zones with a review by 
the Enterprise Zone Board 
after 13 years for an addition-
al 10-year designation 

Require businesses to do new
reporting to Illinois Depart-
ment of Revenue 

(Continued from page 1) 

(See EZ on page 6) 

EZ 

Ten new statutory criteria to 
qualify as an Enterprise Zone – 

Known as the “Ten Test”: 
1. Unemployment
2. Employment Opportunities
3. Poverty
4. Brownfield, Abandoned Coal

Mine, or Federal Disaster Area
5. Large Scale Business Closings
6. Vacant Structures
7. Tax Base Improvement Plan
8. Public Infrastructure Improve-

ment Plan
9. Career Skills Programs
10. Equalized Assessed Valuation
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June. 

Under the Farmland Assessment 
Act, a County Farmland Assess-
ment Review Committee should 
be established in each county in 
Illinois.  This committee is, by 
statutory definition, a five-
member committee, which in-
cludes the CCAO serving as the 
chair.  The second member is 
the chair of the county board of 
review or another board mem-
ber appointed by that chair.  
The remaining three members 
are farmers from the county.  
Any farm owner or operator 
may serve as a farmer-member 
on the committee.   

The primary purpose of this 
committee is to advise the 
CCAO on the interpretation and 
application of the State-
certified farmland values, 
guidelines and the implementa-
tion of statutory requirements. 
If the committee feels the 
CCAO's proposed plan does not 
meet statutory intent, they can 
suggest an alternative.  The al-
ternative plan must be submit-
ted to IDOR by August 1 for its 
consideration.  

The committee is also responsi-
ble for reviewing the values 
certified to the county by the 
IDOR.  They have the option of 
suggesting more appropriate 
data if they feel the values are 
not suitable with the current 
conditions in the county.  The 
committee must present those 
alternatives to IDOR with sup-
porting documentation by Au-
gust 1. 

(Continued from page 1) 

Review 

The IDOR has 30 days to rule on 
the alternatives suggested by the 
committee.  If IDOR is in agree-
ment with the County Farmland 
Assessment Review Committee, 
they will direct the CCAO to im-
plement their ruling.  If IDOR is 
not in agreement, the County 
Farmland Assessment Review 
Committee has 30 days to appeal 
IDOR's ruling to the Illinois Prop-
erty Tax Appeal Board.  The 
Property Tax Appeal Board's rul-
ing is final.  

If the committee agrees with the 
initial procedures proposed by 
the CCAO and the values certi-
fied by IDOR, it is their responsi-
bility to hold a public hearing on 
this information.  Following the 
public hearing, with no objec-
tions from the committee, the 
CCAO shall proceed with the 
farmland assessment process. 

LINK

The law still limits the total 
number of zones to 97, but as 
deadlines approach for existing 
zones to expire, cities and 
counties may apply for a new 
area or the same area as previ-
ously covered.  The Depart-
ment of Commerce and Eco-
nomic Opportunity (DCEO) will 
review all applications for stat-
utory compliance, but the En-
terprise Zone Board makes the 
final decision on the awarding 
or denial of applications. 

This article provides general 
information about changes to 
the Illinois Enterprise Zone Pro-
gram.  Local governments 
should seek clarification on all 
related matters from DCEO by 
contacting G. Allen Mayer, 
Deputy General Counsel at  
allen.mayer@illinois.gov or  
(217) 524-6493. 

LINK

(Continued from page 4) 

USDA Rural Development (RD) 
recently awarded a $2 million 
loan through its Economic De-
velopment Loan and Grant 
(REDLG) program to M.J.M. 
Electric Cooperative of Ma-
coupin County for economic 
development and about $4 mil-
lion in loans and grants to the 
city of Colchester for sewer 
system upgrades, according to 
Colleen Callahan, Illinois direc-
tor for RD. 

The cooperative plans to loan 
the money at zero percent in-
terest to Carlinville Area Hospi-
tal for construction of a new 
medical clinic.  

The U.S. Environmental Protec-
tion Agency placed Colchester 
under an administrative order 
to correct deficiencies in the 
community’s sewer system. RD 
awarded Colchester a $2.489 
million loan and a $1.688 mil-
lion grant for the project.  

LINK

RD Grant & Loans 

allen.mayer@illinois.gov
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Cer fied Values for Assessment Year 2016 ($ per acre) 
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By Kevin Rund 

Verbal communication is a key fac-
tor in our day-to-day interactions 
with people.  It’s routine.  It’s well-
practiced.  Yet we tend to get it 
wrong far too much of the time. 

That can be especially critical in 
dealing with local government offi-
cials who sometimes have their own 
vocabulary and certainly a different 
perspective than Joe Citizen when 
it comes to local governance. 

That condition calls to mind an ex-
perience I had long, long ago that—
yet today—reminds me about the 
need to explain things using com-
plete thoughts, and to listen to the 
intent, not just the words. 

Back when I was about seven years 
old, summer meant that I could 
roam the family farm with almost 
perfect freedom.  And the hot 
weather meant that I’d likely be 
wearing little more than a pair of 
summer shorts. 

At that age, there were few chores 
that I couldn’t get done in 20 
minutes or so if I could stay 
on-task.  But, the one thing that 
had to be done by my older brother 
and me at the end of every day was 
to get the cows in from the far pas-
ture for evening milking. 

As long as the cows were within 
shoutn’ distance and the wind was 
out of the south, we could just call 
‘em in with our special yell.  
They’d hear that far off shout, 
slowly raise their heads from graz-
ing, then stand there a minute just 
chewing.  They’d gaze in our gen-
eral direction for the longest time, 
as if they couldn’t seem to place 
the source of all the commotion.  
They must’ve wanted to verify that 

there really was some good reason 
to leave that clover to make the 
long trek to the barn. 

Mind you, at that age, my brother 
and I didn’t provide much of a 
physical presence, so I’ll grant that 
we might have been hard to see at 
that distance.  But some of those 
cows had been around as long as I 
had; they knew darn good-n-well 
what was up and, like my cousin 
Gerard, just wanted to make us 
earn their participation.   

If we were patient and persistent 
we’d be rewarded with the sight of 
a string of cows in that uniquely 
bovine gate making their way slow-
ly toward the fenced pathway lead-
ing to the barn.   

Now, that pathway was about 12’ 
wide, lined on one side by a woven 
wire fence topped with two strands 
of barbed wire.  The other side was 
temporary, a double-strand electric 
fence. 

The cows were mature with a mild 
demeanor, so my brother and I just 
stood to the side of the pathway 
while they paraded by.  But their 
offspring were another matter.   

One of those calves, Frank—the son 
of the cow named Bossy—was bring-
ing up the rear.  He’d inherited his 
mother’s spirit, and like any young 
male he’d dawdled behind the pa-
rade and was now catching up.  He 
was young, but he still outweighed 
me 3:1. 

With Frank half prancing, half run-
ning in our general direction, I 
backed up to give him room.  Big 
brother, concerned for my welfare, 
yelled to me to “look out.”  Judging 
that to be good advice, I backed 
still further away.  This time my 

brother yelled an even more em-
phatic “look out!”  With Frank clos-
ing in uppermost in my mind, I  
didn’t have to be told again.  Tak-
ing one more quick step backward, 
my bare back pressed firmly into 
the second strand of electric fence 
while my bare leg caressed the 
first, with bare feet on damp grass.  
(Pause here to think about that.) 

The jolt threw me forward and to 
the ground just in front of the 
charging Frank.  My short life 
flashed before my eyes.  The thun-
dering hooves resounded at ground 
level, fell silent for just a moment, 
then quickly resumed their rumble 
just beyond me, and faded into the 
distance.  Little ole Frank had 
jumped right over me. 

I often think about that experience 
when people are trying to tell me 
something.  I’m far more careful to 
listen for their true intent—not just 
what’s foremost on my own mind at 
the time.    

Of course, it helps if the speaker is 
also making an effort to be clear.  
Had my brother added just three 
more words—“look out for the 
fence”—I would have had an entire-
ly different set of conditions on 
which to make a decision.  Not that 
my decision would have been any 
different.  After all, I’d already sur-
vived shocks from an electric fence 
by that time, but I’d never been 
run over by a baby bull. 

So, next time you’re in a conversa-
tion with a local government offi-
cial, or anyone else, take the time 
to be sure you each understand 
what the other is saying before 
forming an opinion or making a de-
cision. 

LINK 

Do you really listen? 

www.ilfb.org
http://www.ilfb.org/e-media-publications/link-local-information,-news-and-know-how.aspx



